
Problem:
With a freshly inked contract with a leading, global transpor-
tation fi rm under his belt, the owner of an independent truck-
ing company had the green light to grow.  But a month into the 
contract, the global fi rm hadn’t paid on any invoices, leaving the 
carrier with a plan to grow, but no cash to do so.  After being 
denied by the bank for a credit line increase, the owner was dis-
couraged.  How could his company convert this major contract 
into cash to grow?

Solution:
The trucking company’s CPA recommended establishing a fac-
toring relationship with Hamilton. Less than a week after an initial 
consultation, Hamilton customized a cash management program 
that helped the trucking company solve its capital shortfall, and 
enabled the company to invest in growing.
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 The Hamilton Group is a leader within the factoring industry offering 
fl exible cash fl ow solutions for America’s small and mid-sized business community.
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